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NUMEROUS  CHANGES  ENRICH  NEW  BLUE  BOOK 

When  wc  saw  the  enthusiastic  reception  you  gave  the  Red  Book 
(GUIDE  BOOK  OF  U.  S.  COINS),  we  were  determined  to  do  as  good  a 
job  on  the  Blue  Book  (HANDBOOK  OF  U.  S.  COINS). 

The  HANDBOOK  will  have  been  distributed  by  the  time  this  message 
appears  in  print,  but  I  would  like  to  have  all  interested  parties  know  that 
we  incorporated  some  essential  changes  in  the  book  which  will  make  it 
more  valuable  and  useful  to  the  collector. 

We  thought  it  was  important  that  the  Blue  Book  bear  some  relationship 
to  the  Red  Book,  since  in  late  years  the  dealers  and  collectors  alike  have 
used  the  books  for  buying  and  selling,  as  the  case  may  be.  We  realize  that 
we  had  not  been  as  careful  with  the  premium  prices  as  wc  had  been  with 
the  standard  values  as  listed  in  the  Red  Book.  Wc  made  a  genuine  at¬ 
tempt  to  be  realistic  in  the  sense  that  coin  values  at  wholesale  are  usually 
a  certain  percentage  of  the  standard  or  retail  price.  (Red  Book). 

The  demand  or  popularity  of  the  coin  determines  the  discount,  generally- 
speaking.  With  this  in  mind,  wc  have  done  a  more  thorough  job  and  hope 
that  all  of  you  will  like  it. 

Additional  improvements  parallel  those  in  the  Red  Book  as  follows: 
More  grading  columns,  grading  instructions  for  each  series,  improved  il¬ 
lustrations,  alphabetical  listing  of  commemorativcs  and  other  refinements. 

This  new  20th  edition  has  been  greatly  influenced  by  the  recent  survey 
which  included  over  500  dealers  throughout  the  country.  We  take  this 
means  to  publicly  thank  each  and  every  one  of  them  and  hope  that  they 
will  agree  with  us  that  it  is  by  far  the  best  Blue  Book  to  date. 


R.  S.  Yeoman 
Vice-President  and 
General  Manager 
Coin  Supply  Division 


EDITORIAL  DEPARTMENT 

ENLARGED 

Due  to  the  ever-increasing  number  of 
items  which  arc  being  added  to  the  Coin 
Supply  Line,  we  have  had  to  enlarge  our 
editorial  staff  to  keep  new  products 
rolling  your  way. 

The  newest  member  of  our  staff  is 
Neil  Shafer  of  Takoma  Park,  Maryland. 
No  stranger  to  numismatics,  Neil  has  al¬ 
ready*  authored  one  of  the  books  in  the 
WHITMAN  line,  U.  S.  TERRITOR¬ 
IAL  COINAGE  FOR  THE  PHILIP¬ 
PINE  ISLANDS. 

Born  in  Chicago,  Shafer  started  coin 
collecting  when  he  was  eleven  years  old, 
He  moved  to  Phoenix,  Arizona  in  1947 
yvherc  he  studied  Canadian  large  cent 
varieties  under  the  tutelage  of  V.  Leon 
Belt,  past  president  of  the  American 
Numismatic  Association. 

He  has  been  interested  in  music  since 
he  svas  three  years  old  when  he  first 
took  piano  lessons.  He  later  became  in¬ 
terested  in  the  violin  and  viola,  and  after 
spending  four  years  with  the  Air  Force 
Orchestra,  Shafer  remained  in  the 
Washington,  D.  C.,  area  where  he  be¬ 
came  a  music  teacher  in  Montgomery 
County,  Maryland  public  schools. 

Wc  feel  sure  that  Neil’s  talents  in  the 
fields  of  languages,  history,  and  numis¬ 
matics  will  be  a  great  asset  to  us  in  de¬ 
veloping  the  new  titles  that  yve  arc  work¬ 
ing  on  in  the  field  of  coin  publications. 


The  newest  editorial  stofl  member.  Noil  Shafer, 
center,  discusses  a  make-up  problem  with  editor 
Ken  Bressetl  and  compositor  Wil  Winters. 


THE  COVER  IS  STILL 

BLUE 

THE 
REST 
IS 

NEW 


Everyone  has  been  asking  for  it  and 
now  here  it  is — the  all  new  completely 
revised  20th  edition  of  the  HAND¬ 
BOOK  OF  U.  S.  COINS  by  R.  S. 
Yeoman. 

For  the  past  few  years  a  feeling  has 
persisted  that  prices  in  the  HAND¬ 
BOOK  did  not  reflect  the  true  market 
value  of  U.  S.  coins.  Perhaps  the  reason 
for  these  prices  was  due  to  the  fact  that 
many  dealers  and  collectors  were  happy 
to  accept  them  in  view  of  the  wide  mar¬ 
gin  between  wholesale  and  retail  prices; 
a  profit  margin  which  existed  for  years 
but  is  no  longer  accepted  or  necessary. 

Yes.  the  coin  market  has  changed 
radically  in  the  past  few  years  and  now 
the  Blue  Book  has  changed  to  coincide 
with  present-day  trends.  There  was  a 
time  when  the  wholesale  price  of  coins 
depended  largely  on  whether  or  not  a 
dealer  needed  certain  coins  for  his  stock. 
Now,  with  such  a  strong  market  for  all 
types  of  coins,  firm  prices  have  been  es¬ 
tablished  for  nearly  every  U.  S.  coin. 
The  purpose  of  the  new  HANDBOOK 
is  to  show  exactly  what  the  average  value 
is  for  each  coin  and  serve  as  a  guide  for 
dealers  and  collectors  throughout  the 
country. 

Dealers  started  this  trend  about  two 
years  ago  by  advertising  the  buying 
prices  in  leading  coin  periodicals.  Last 
January  WHITMAN  made  an  inquiry 
into  these  buying  habits  and  with  the 
help  of  a  nationwide  survey  of  some  500 
coin  dealers,  wc  believe  that  we  have 
come  up  with  the  answers  to  the  short¬ 
comings  of  the  Blue  Book.  The  most  fre¬ 
quent  complaint  was  that  dealers  pay 
more  than  Blue  Book  prices  and  that  ad¬ 
ditional  condition  columns  were  needed 
in  many  sections.  Most  dealers  felt  that 
prices  in  the  HANDBOOK  should  be  a 
certain  percentage  of  GUIDE  BOOK 
prices,  although  this  percentage  figure 
varied  according  to  the  popularity  of 
each  series. 

Guided  by  this  survey,  personal  con¬ 
sultation  with  dealers  and  collectors  and 
a  study  of  dealers  ads  and  current  trends, 
the  1963  edition  of  the  HANDBOOK 
lias  been  COMPLETELY  revised  and 
we  feel  it  is  now  better  than  ever  and  a 
guide  that  collectors  and  dealers  alike 
will  enjoy  using. 

The  basic  format  of  the  book  is  still 
the  same.  It  still  contains  chapters  for 


the  beginner  collector  telling  about  start¬ 
ing  a  collection,  production  of  coins, 
proof  coins,  mint  marks,  abbreviations, 
special  identifying  marks,  etc.  The  help¬ 
ful  illustrations  are  still  there,  but  these 
have  been  enriched  with  several  new 
photographs  and  pictures  of  new  dis¬ 
coveries  such  as  the  1938  D  over  S 
nickel. 

The  exciting  new  changes,  aside  from 
the  all  important  price  revisions,  include: 
more  condition  columns  in  nearly  every 
series,  and  these  new  conditions  are 
closely  related  to  the  condition  columns 
listed  in  the  Redbook.  Brief  guides  to 
grading  are  placed  before  each  major 
coin  type;  this,  too,  is  similar  to  the  new 
GUIDE  BOOK.  These  guides  are  based 
on  the  grading  system  established  by 
Brown  and  Dunn.  The  commemorative 
coin  section  is  arranged  in  alphabetical 
order  for  greater  convenience  in  locating 
these  coins. 

The  20th  edition  HANDBOOK  is  all 
new  and  different  from  anything  ever 
tried  before.  Wc  think  that  everyone 
will  like  the  new  realistic  prices  and  feel 
that  the  panel  of  contributors  should  be 
given  a  vote  of  thanks  for  their  efforts  in 
helping  to  establish  prices  that  reflect 
national  averages.  The  HANDBOOK 
has  long  been  considered  the  oldest,  most 
popular  and  most  reliable  premium 
price  guide.  We  intend  to  keep  it  that 
way. 

Shipments  of  the  20th  edition  HAND¬ 
BOOK  will  lx:  on  their  way  to  you  just 
about  the  time  you  receive  this  copy  of 
the  Merchandiser.  This  year  a  supply  of 
announcement  leaflet  will  lx;  sent  to 
each  jobber,  and  colorful  window 
streamers  will  be  included  with  each 
case  lot  of  the  initial  shipment  of  books. 
Do  not  overlook  the  importance  of  this 
NEW’  HANDBOOK.  It  is  destined  to 
sell  better  than  ever  before  and  wc  sug¬ 
gest  that  you  order  accordingly. 

SORRY 

FOR  THE  DELAY 

I  made  several  rash  promises  to  you 
in  the  last  Merchandiser  concerning 
products  slated  for  immediate  release. 
All  of  these  products  arc  now  available, 
but  I  must  apologize  for  the  fact  that 
some  of  them  were  delayed. 


The  plastic  coin  box  was  practically 
in  production  when  we  discovered  that 
the  construction  was  not  as  rigid  as  we 
wanted  nor  was  it  air  tight.  After  a  short 
trip  back  to  the  drawing  board,  wc  feel 
that  the  box  now  meets  the  WHITMAN 
standard  for  high  quality  and  production 
is  going  ahead  at  top  speed. 


The  individual  plastic  coin  holders 
were  also  held  up  due  to  mechanical 
difficulties.  These,  loo,  had  to  meet 
rigid  standards  and  nothing  short  of  the 
highest  possible  quality  would  be  ac¬ 
cepted.  The  pennies,  nickels  and  dimes 
are  now  in  production  and  undoubtedly 
all  six  sizes  will  be  available  by  the  first 
of  October. 


The  FANTASTIC  1804  DOLLAR 
book  was  delayed  for  a  truly  fantastic 
reason.  In  the  11th  hour  an  additional 
specimen  of  the  1804  dollar  was  brought 
to  light.  Appropriate  changes  were  made 
in  the  manuscript  and  now  the  book  is 
most  certainly  as  complete,  timely  and 
authoritative  as  possible. 

Hugh  Knight’s  Coin  Store  Game  was 
also  unfortunately  delayed.  However, 
this,  too,  is  now  completed  and  ready 
for  distribution. 

COMING  SOON 
MARKtfH 
YOUR  CALENDAR 

“A  CATALOG  OF  MODERN 
WORLD  COINS,”  5th  edition  by  I 

R.  S.  Yeoman — our  inventory  of  this 
book  is  depleted  and  the  new  edition 
will  be  ready  for  release  before  the 
end  of  this  year.  Watch  for  startling 
new  changes. 


WHITMAN  DESIGNS 

SPECIAL  ALBUM 


|  A  scries  of  high  quality  WHITMAN 
'  Bookshelf  albums  have  been  designed  by 
this  company  for  the  exclusive  use  of 
Presidential  Art  Medals,  Inc.  These 
albums  are  identical  in  quality  and  styl¬ 
ing  to  the  regular  WHI  TMAN  Book¬ 
shelf  albums  for  coias  and  are  designed 
for  the  scries  of  commemorative  medals 
issued  by  Presidential  Art  Medals.  Inc. 


These  albums  arc  distributed  exclusively 
I  by  that  company  and  arc  made  to  their 
specifications  for  the  outstanding  scries 
of  medals  which  they  issue. 


The  Presidential  Art  Medals  are  is¬ 
sued  in  three  different  series  and  depict 
presidents,  signers  of  the  Declaration  of 
Independence  and  statehood  commem- 
oratives.  Each  of  these  medals  arc  avail¬ 
able  in  bronze,  silver  or  platinum.  They 
arc  all  finely  sculptured  and  of  the  high¬ 
est  quality  throughout.  These  may  be  or¬ 
dered  directly  from  Presidential  Art 
Medals,  Inc.  P.  O.  Box  187,  Inglewood, 
Ohio. 

PROOF  AND  MINT  SETS 
AVAILABLE 

TO  COLLECTORS 

Each  year  the  mint  at  Philadelphia 
strikes  a  certain  number  of  coins  for  col¬ 
lectors  which  differ  from  those  placed  in 
general  circulation.  Known  as  proof 
coins,  they  arc  struck  on  specially  se¬ 
lected  planchets  which  are  polished  to 
give  a  blemish-free  surface.  Unlike  coins 
struck  on  regular  production  dies  for 
general  circulation,  these  coins  arc  struck 
by  hand  with  polished  dies  and  placed  in 
mint  scaled  packages. 

Proof  coins  in  sets  containing  one  each 
of  the  half  dollar,  quarter,  dime,  nickel 
and  cent  are  obtainable  only  from  the 
mint  at  Philadelphia  for  $2.10  per  set. 
Remittances  for  orders  in  the  form  of 
money  orders,  or  bank  cashier’s  checks 
should  be  sent  to:  Superintendent,  Phila¬ 
delphia  Mint,  16th  and  Spring  Gar¬ 
den  Streets,  Philadelphia,  Pennsylvania. 
Quantities  ordered  should  be  in  lots  of 
2,  5,  10,  25,  50  or  100,  if  more  than  one 


set  is  desired.  Orders  are  filled  in  the 
sequence  of  arrival  and  in  accordance 
with  the  availability  to  meet  the  de¬ 
mand. 


Mint  sets  in  mint  sealed  packages  con¬ 
taining  one  coin  of  each  denomination 
from  each  of  the  U.  S.  mints  during  a 
given  year,  can  be  obtained  from  the 
United  States  Mint,  Philadelphia,  for 
$2.40  per  set.  Only  those  coins  of  the 
current  year  are  sold.  Coins  in  the  mint 
sets  are  not  guaranteed  to  be  blemish- 
free  but  selected  mint  sets  can  be  ob¬ 
tained  from  coin  dealers  for  a  slight 
price  increase. 

Mail  orders  for  the  sets  should  be  di¬ 
rected  to  the:  Superintendent,  United 
States  Mint,  Philadelphia,  Pennsylva¬ 
nia.  Remittances  for  the  orders  may  be 
made  payable  in  the  form  of  money 
orders,  or  bank  cashiers  checks.  Up  to 
80  sets  may  be  ordered  by  an  individual, 
but  if  the  supply  seems  most  likely  to  be 
exhausted  by  heavy  demand,  the  quan¬ 
tity  may  be  limited  to  provide  a  wider 
distribution. 


COIN  LINE  FAST  MOVER  IN  DEPARTMENT  STORES 


Department  and  variety  stores  Woolworth,  Newberry,  Krcsgc,  Murphy 
throughout  the  country  are  cashing  in  and  scores  of  regional  chains  are  featur- 
on  the  new  trend  in  coin  book  sales.  ing  more  or  less  complete  lines  of  coin 


collectors  supplies,  and  the  greatest 
amount  of  space  is  being  devoted  to  the 
evcr-popular  WHITMAN  products. 

Toyland  in  Portland,  Oregon,  is  one 
of  these  department  stores  which  is  en¬ 
joying  the  rapid  turnover  with  the 
WHITMAN  line.  In  addition  to  the 
store  in  Portland  shown  in  the  photo¬ 
graph,  the  Shaw  Brothers,  Norman  and 
Kenneth,  also  have  a  similar  store  in 
Salem.  The  display  shown  here  is  16 
feet  long.  24  inches  deep  and  approxi¬ 
mately  60  inches  high. 

The  trend  of  adding  a  coin  supply 
line  to  variety  stores  was  the  subject  of  a 
full  page  article  in  the  June  issue  of 
Chain  Store  Age.  Additional  national 
publicity  has  recently  been  given  to  the 
nobby  in  such  nationally  known  maga¬ 
zines  as  Good  Housekeeping. 

Most  variety  store  managers  attribute 
the  popularity  of  this  line  to  the  fact 
that  they  receive  on-the-spot  servicing  by 
jobbers,  which  assists  them  in  keeping 
their  shelves  properly  stocked  with  fast- 
moving  merchandise.  They  also  like  the 
fact  that  there  arc  so  many  items  in  the 
Coin  Supply  Line,  and  once  a  customer 
purchases  one  album,  he  is  bound  to  re¬ 
turn  for  additional  items. 


HOBBY  STARTER  KIT  APPROPRIATE  GIFT 


With  an  eye  towards  the  Christinas 
gift  season,  WHITMAN  has  scheduled 
for  immediate  release  a  Coin  Hobby 
Starter  Kit  which  might  well  be  one  of 
the  hottest  items  in  the  line  this  year. 
The  idea  of  a  packaged  assortment  of 
WHITMAN  products  is  not  new.  In 
fact,  several  jobbers  have  put  together 
such  packages  in  the  past  and  have 
found  them  very  successful.  The  WHIT¬ 
MAN  starter  kit  relieves  you  of  the  task 
of  assembling  these  products,  and  pre¬ 
sents  an  attractive  package  of  official 
WHITMAN  products  at  a  strikingly 
low  price. 

The  Hobby  Starter  Kit  is  designed  to 
introduce  a  new  collector  to  the  exciting 
field  of  coins.  Its  aim  is  to  start  him  in 
the  right  direction  and  build  enthusiasm 
to  the  point  where  he  will  continue  to 
collect  coins  and  use  the  many  other 
WHITMAN  accessories.  An  interesting 
leaflet  is  enclosed  which  will  acquaint 
him  with  the  host  of  other  WHITMAN 
products  that  you  carry  in  your  store. 


The  starter  set  is  comprised  of  the 
following  items:  three  blue  coin  folders 
for  Lincoln  cents,  JcfTerson  nickels  and 
Roosevelt  dimes,  a  hand  magnifier,  50 
coin  envelopes,  two  plastic  coin  tubes,  A 
CHECK  LIST  &  RECORD  BOOK 
OF  U.  S.  AND  CANADIAN  COINS 
and  the  new  20th  edition  HANDBOOK 
OF  U.  S.  COINS. 

This  attractive  gift  package  will  be 
timely  and  appropriate  for  the  coming 
Christmas  season.  It  is  not,  however,  de¬ 
signed  solely  for  Christmas  promotion. 
W’e  feel  it  will  continue  to  be  |x>pular 
throughout  the  year  for  all  gift-giving 
occasions.  It  will  be  advertised  as  being 
an  appropriate  gift  from  a  coin  en¬ 
thusiast  to  a  new  collector. 

A  full  color  leaflet  describing  the  kit 
and  giving  prices  and  full  details  will 
be  mailed  to  all  dealers  and  jobbers. 
The  retail  price  is  $3.4-9,  which  rep¬ 
resents  a  considerable  savings  over  the 
list  price  of  $3.90  for  items  purchased 
separately. 
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Available  without  charge  to  all  of  our  dealer 
friends,  to  better  acquaint  them  with  the  Whit¬ 
man  coin  supply  line  and  assist  them  in  mer¬ 
chandising  our  products. 

Whitman  Coin  Supplies  are  available  through 
jobbers  only.  They  are  conveniently  located  in 
every  trade  area. 


BIL-SERT  PAGES 

IN  DEMAND 


The  new  vinyl  Bil-Sert  pages  have 
proven  to  be  very  popular  with  paper 
money  collectors.  The  combination  of 
the  Bil-Sert  page  and  the  special  WHIT¬ 
MAN  three-ring  binder  makes  a  con¬ 
venient  system  for  storing  and  displaying 
paper  money.  One  of  the  special  features 
of  the  Bil-Sert  page  is  that  it  is  large 
enough  to  accommodate  the  largest  size 
standard  acetate  paper  money  envelopes. 
Many  collectors  prefer  to  protect  their 
paper  money  with  acetate,  which  offers 
slightly  more  protection  than  the  vinyl 
plastic,  and  the  combination  of  acetate 
envelope  and  vinyl  pocket  storage  makes 
a  happy  marriage. 

Dealers  will  appreciate  the  attractive 
counter  display  carton  in  which  the  Bil- 
Scrt  pages  are  packed  in  lots  of  100. 
The  sturdy  shipping  carton  opens,  as  in 
the  accompanying  illustration,  and  serves 
as  an  eye-catching  display  unit 


